Zimco 

_______________________________________________________

Job Title: Business Development Manager/Missile Controls - Business Development
Location: North Los Angeles Country

Salary: 

Salary commensurate with experience
Job Description: 
Represent and coordinate company’s Missile Controls business line interests to new business prospects.  Make introductory and business development sales calls on prime contractors in the aerospace and defense industry.  Identify business opportunities, develop target customer and program relationships, gather and report intelligence, recommend sales and capture strategies, coordinated with business line engineering and other staff, and lead customer focused selling processes.  Will also coordinate among various field selling resources to achieve appropriate priority, focus, schedule and responsiveness to Missile Control business line opportunities and will assist Business Development Director and business line General Manager in related planning and strategy processes.  

Ideal candidate will have military service experience in weapon systems as a pilot, weapons officer or program manager.  

All candidates should have a strong working knowledge of the industry and a network or key contacts relevant to Company’s business development interests; a high level of proficiency in Microsoft Office software; and a highly professional personal presence ad demeanor.  
Responsibilities: 

Described above





Skills Needed: 

· Will consider ex-officer that knows weapon systems


· Position calls for a Bachelors Degree and 10+ years experience in technical selling or marketing specifically to the tactical missile/guided munitions industry; or such industry specific engineering, program management or related experience. 

Other Information: 

Will relocate, Excellent benefits including education assistance
Contact Information:   

Jim Zimmerman 818 706 1161 or jim@zimcousa.com
www.zimcousa.com (website)

